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ALL PROPERTY TYPES JAN-OCT FY2018 JAN-OCT FY2017 % CHANGE YOY

Transactions 366 368 –1% f

Dollar Volume ($in 000s) $895,741 $827,744 8% d

Avg. Month on Market 6.2 7 –11% f

Sale Price to Last Ask Price 94% 93% 1% d

Active Listings (Oct) 409 362 13% d

Months Supply of Inventory 11.1 9.5 17% d    

New Contracts (Oct) 39 51 –24% f

$19,580,000 
77 EEL POINT ROAD 

PRIVATE SALE

$11,500,000 
 38 & 40 JEFFERSON AVENUE
MARKETED FOR [394 days] 

$9,250,000
2 LINCOLN AVENUE

MARKETED FOR [559 days]
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Market Insights BY JEN SHALLEY ALLEN

NANTUCKET 
REAL ESTATE

KEY MARKET STATISTICS

MONTHLY SALES HIGHLIGHTS

HIGHEST RESIDENTIAL SALE HIGHEST SPECULATIVE SALE LONGEST MARKETED SALE

FISHER’S 
R E V I E W

The 2018 Nantucket real estate market is 
certainly keeping everyone on their toes!  
There was the superb performance of 
the first quarter, the rather lackluster 
second quarter followed by a relatively 
strong third quarter, and now a record-
breaking monthly performance in 
October.  In fact, no monthly period 
comes close to matching the $210 
million in dollar volume that took place 
through 60 transactions in October.  
A $19.58 million waterfront sale by Fisher 
Real Estate led monthly transactions and 
also marked the highest property sale so 
far this year.  Two additional $10MM sales 
combined with 11 transactions between 
$5MM and $10MM propelled dollar 
volume into a figure typically seen with 
cumulative quarterly data. As of October 
31, 2018, cumulative sales data for all 
property types measured $895 million 
through 366 transactions.  If there was 
any question that this year’s market 
would hit $1 billion, once preliminary 
November transactions are included, 
we are already there. Here are Fisher’s 
October Market Insights…   
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https://www.facebook.com/fisherrealestatenantucket/?fref=ts
https://www.instagram.com/fishernantucket/
http://www.fishernantucket.com
https://twitter.com/FisherNantucket
mailto:jen%40fishernantucket.com?subject=Fisher%20Insights
http://www.fishernantucket.com
http://www.fishernantucket.com


CONTRACT ACTIVITY 
CONTRACTS DECLINE, NOT A SURPRISE WITH THIS YEAR’S PATTERNS

• If you’re a homeowner with a property listed for sale, you may be wondering why 
your home hasn’t sold in the midst of such a robust sales market.  While there 
may be a few answers to this question, what we can do is estimate the number of 
months you might expect to market your property by comparing trailing 12-month 
sales to the current inventory by each million-dollar price point.

• Assuming sales activity continues at the trailing 12-month pace, a year filled with 
stop and go momentum, homes priced less than $1 million are expected to sell in 
approximately four months, while homes priced between $4 million and $5 million 
may take two years to sell.  What this analysis doesn’t provide for is that there is 
often a big difference in the marketing time of newer, renovated homes versus 
older homes. 

• While these projections provide an indication of current market dynamics in 
specific price points, they are based on historic data so could naturally change 
pending future sales trends.  They could also change significantly in the coming 
months as we see whether recent news from the Federal Reserve spurs purchasing 
activity after a bit of a slowdown in October. 

PROJECTED MONTHS ON MARKET  
FOR SINGLE-FAMILY HOMES

MARKETING TIMES RANGE FROM FOUR MONTHS TO 48 MONTHS

(508) 228–4407 21 MAIN STREET, NANTUCKET, MASSACHUSETTS
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FORWARD MARKET INDICATORS

$5MM–$10MM >$10MM

Transactions Total Sales Volume Transactions Total Sales Volume

2011 7 $41,020,000 1 $11,800,000

2012 14 $98,300,000 2 $29,800,000

2013 8 $58,766,300 6 $80,029,000

2014 16 $98,877,500 6 $81,637,500

2015 11 $73,648,875 6 $82,000,000

2016 18 $123,185,502 7 $90,525,000

2017 24 $164,202,750 8 $101,290,000

2018 29 $186,472,000 8 $107,640,000

• While the number of closings may have surged during October (based on summer 
sales optimism), new contract activity was on the opposite end of the spectrum 
posting less activity than during previous years and the last few months.  In a year 
filled with several sales momentum shifts, due to varied economic news and consumer 
confidence, this data seems par for the course.  

• A total of 39 new purchase contracts (both Offers and Purchase agreements, duplicates 
excluded) were recorded in October, compared to 51 during 2016 and 2017.  It’s difficult 
to put too much weight on what one month worth of contract data means for the next 
few months given how quickly the market has rebounded following positive economic 
news.  In fact, at the time of this writing, the news is all about how yesterday’s stock 
market surge erased November losses.  A day can make all the difference and investors 
seem content to put their money in an asset their family will use summer after summer. 

• The average last list price of under contract properties is $2.4 million. However, as 
previously mentioned, the data also indicates there will be continued transaction 
momentum in the upper end of the market, particularly homes priced between $6 
million and $13 million, with a handful of ultra-high-end transactions to close in the next 
three months. 

RESIDENTIAL SALES ANALYSIS 
DOLLAR VOLUME CATCHES BACK UP TO 2017 

• After trailing prior year figures at the end of the third quarter, total dollar volume for 
single-family home sales caught back up with 2017 data thanks to the strength in 
October transactions.  The 265 single-family home transactions totaling $728 million 
are right on the mark with dollar volume from the same period one year ago and trail 
by three percent on a transaction basis.  As compared to the five-year average for the 
January-October period, transactions are essentially steady while dollar volume is up 
nearly 10 percent.  

• As touched on in previous reports, the price point segment to see the biggest year-over-
year change was the $2 million to $3 million home segment which rose five percentage 
points as a total of all transaction activity.  The $1 million to $2 million segment, declined 
four percentage points from 2017 and nine percentage points from the five-year 
average.  From a transaction basis, the number of sales above $5M held largely steady, 
but total dollar volume surged to $186 million through October 31, 2018.  This compares 
to $164 million for the same period in 2017. 

• The average sale price and median sale price illustrate the dichotomy between the 
distribution of low-end and high-end sales activity while the average months on market 
showcases the strength in the current market. Pricing statistics were steady while single-
family inventory rose 15 percent from one year ago.  

HIGH-END RESIDENTIAL SALES ANALYSIS
$5MM-$10MM SALES SURPASS PREVIOUS YEARS 

• More than half of October’s dollar volume stemmed from 11 transactions in the high-end 
of the market ($5MM-$9.99MM) and three transactions in the ultra-high-end ($10MM+). 
Through October 31, 2018, 29 transactions took place between $5 million and $9.99 
million, a figure which surpassed the annual totals for every other year since 2005. Ten 
of these high-end transactions represented the sales of speculative properties, two more 
transactions than one year ago.  A handful of these properties were marketed for less 
than one week (largely new construction), while others took almost two years to trade.

• The eight recorded ultra-high-end home sales through October 31st weren’t as notable 
in the same comparative historic sense of surpassing records, but with two months left 
to go and at least three ultra-high-end sales already on the books or marked under 
contract, 2018 may just pass all previous records for this segment of the market by year’s 
end (pending the timing of these transactions). Only one of the ultra-high-end homes 
were a speculative build, though one other was recently constructed.  Four of the ultra-
high-end sales were waterfront properties.  

• The high-end and ultra-high-end sales activity will not only allow the market to hit the 
much discussed $1 billion mark, they will buoy it well past it.  However, it is unlikely the 
2018 real estate market will catch up to the $1.19B market of 2005. 

2018 2017 % Change 5 Year Avg
(2014–18)

Transactions 265 272 –3% f 269

Total Sales Volume $728,331,504 $728,580,164 0% d $662,419,429

Avg. Selling Price $2,748,421 $2,678,604 3% d $2,466,625

Median Selling Price $1,800,000 $1,897,500 –5% f $1,688,680

Avg. Months on Market 6.4 6.9 –7% f 8.5

Avg. Price as % of Last Ask 93% 93% 0% d 93%

Avg. Price as % of Original Ask 90% 90% 0% d 89%

Avg. Price as % of Assessed Value 130% 127% 3% d 127%
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LARGE 
CHART
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RESIDENTIAL SALES ANALYSIS 
DOLLAR VOLUME CATCHES BACK UP TO 2017 

2018 2017 % Change 5 Year Avg
(2014–18)

Transactions 265 272 –3% f 269

Total Sales Volume $728,331,504 $728,580,164 0% d $662,419,429

Avg. Selling Price $2,748,421 $2,678,604 3% d $2,466,625

Median Selling Price $1,800,000 $1,897,500 –5% f $1,688,680

Avg. Months on Market 6.4 6.9 –7% f 8.5

Avg. Price as % of Last Ask 93% 93% 0% d 93%

Avg. Price as % of Original Ask 90% 90% 0% d 89%

Avg. Price as % of Assessed Value 130% 127% 3% d 127%

• After trailing prior year figures at the end of the third quarter, total dollar volume for 
single-family home sales caught back up with 2017 data thanks to the strength in 
October transactions.  The 265 single-family home transactions totaling $728 million 
are right on the mark with dollar volume from the same period one year ago and trail 
by three percent on a transaction basis.  As compared to the five-year average for the 
January-October period, transactions are essentially steady while dollar volume is up 
nearly 10 percent.  

• As touched on in previous reports, the price point segment to see the biggest year-over-
year change was the $2 million to $3 million home segment which rose five percentage 
points as a total of all transaction activity.  The $1 million to $2 million segment, declined 
four percentage points from 2017 and nine percentage points from the five-year 
average.  From a transaction basis, the number of sales above $5M held largely steady, 
but total dollar volume surged to $186 million through October 31, 2018.  This compares 
to $164 million for the same period in 2017. 

• The average sale price and median sale price illustrate the dichotomy between the 
distribution of low-end and high-end sales activity while the average months on market 
showcases the strength in the current market. Pricing statistics were steady while single-
family inventory rose 15 percent from one year ago.  
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HIGH-END RESIDENTIAL SALES ANALYSIS
$5MM-$10MM SALES SURPASS PREVIOUS YEARS 

$5MM–$10MM >$10MM

Transactions Total Sales Volume Transactions Total Sales Volume

2011 7 $41,020,000 1 $11,800,000

2012 14 $98,300,000 2 $29,800,000

2013 8 $58,766,300 6 $80,029,000

2014 16 $98,877,500 6 $81,637,500

2015 11 $73,648,875 6 $82,000,000

2016 18 $123,185,502 7 $90,525,000

2017 24 $164,202,750 8 $101,290,000

2018 29 $186,472,000 8 $107,640,000

• More than half of October’s dollar volume stemmed from 11 transactions in the 
high-end of the market ($5MM-$9.99MM) and three transactions in the ultra-high-
end ($10MM+). Through October 31, 2018, 29 transactions took place between 
$5 million and $9.99 million, a figure which surpassed the annual totals for every 
other year since 2005. Ten of these high-end transactions represented the sales 
of speculative properties, two more transactions than one year ago.  A handful of 
these properties were marketed for less than one week (largely new construction), 
while others took almost two years to trade.

• The eight recorded ultra-high-end home sales through October 31st weren’t as 
notable in the same comparative historic sense of surpassing records, but with two 
months left to go and at least three ultra-high-end sales already on the books or 
marked under contract, 2018 may just pass all previous records for this segment of 
the market by year’s end (pending the timing of these transactions). Only one of 
the ultra-high-end homes were a speculative build, though one other was recently 
constructed.  Four of the ultra-high-end sales were waterfront properties.  

• The high-end and ultra-high-end sales activity will not only allow the market to 
hit the much discussed $1 billion mark, they will buoy it well past it.  However, it is 
unlikely the 2018 real estate market will catch up to the $1.19B market of 2005. 
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FORWARD MARKET INDICATORS

PROJECTED MONTHS ON MARKET  
FOR SINGLE-FAMILY HOMES

MARKETING TIMES RANGE FROM FOUR MONTHS TO 48 MONTHS

• If you’re a homeowner with a property listed for sale, you may be wondering why your 
home hasn’t sold in the midst of such a robust sales market.  While there may be a few 
answers to this question, what we can do is estimate the number of months you might 
expect to market your property by comparing trailing 12-month sales to the current 
inventory by each million-dollar price point.

• Assuming sales activity continues at the trailing 12-month pace, a year filled with stop and 
go momentum, homes priced less than $1 million are expected to sell in approximately 
four months, while homes priced between $4 million and $5 million may take two years 
to sell.  What this analysis doesn’t provide for is that there is often a big difference in the 
marketing time of newer, renovated homes versus older homes. 

• While these projections provide an indication of current market dynamics in specific price 
points, they are based on historic data so could naturally change pending future sales 
trends.  They could also change significantly in the coming months as we see whether 
recent news from the Federal Reserve spurs purchasing activity after a bit of a slowdown 
in October. 
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CONTRACT ACTIVITY 
CONTRACTS DECLINE, NOT A SURPRISE WITH THIS YEAR’S PATTERNS

• While the number of closings may have surged during October (based on summer sales 
optimism), new contract activity was on the opposite end of the spectrum posting less 
activity than during previous years and the last few months.  In a year filled with several 
sales momentum shifts, due to varied economic news and consumer confidence, this data 
seems par for the course. 

 
• A total of 39 new purchase contracts (both Offers and Purchase agreements, duplicates 

excluded) were recorded in October, compared to 51 during 2016 and 2017.  It’s difficult to 
put too much weight on what one month worth of contract data means for the next few 
months given how quickly the market has rebounded following positive economic news.  
In fact, at the time of this writing, the news is all about how yesterday’s stock market surge 
erased November losses.  A day can make all the difference and investors seem content to 
put their money in an asset their family will use summer after summer. 

• The average last list price of under contract properties is $2.4 million. However, as 
previously mentioned, the data also indicates there will be continued transaction 
momentum in the upper end of the market, particularly homes priced between $6 million 
and $13 million, with a handful of ultra-high-end transactions to close in the next three 
months. 
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