
(508) 228–4407 21 MAIN STREET, NANTUCKET, MASSACHUSETTS

ALL PROPERTY TYPES 2017 2016 % CHANGE YOY

Transactions 368 381 –3% f

Dollar Volume ($ in ‘000’s) $827,744 $783,655 6% d

Avg Months on Market 7 7.5 –7% f

Sale Price to Last Ask Price 93% 94% –1% f

Active Listings (Oct.) 362 395 –8% f

Months Supply of Inventory 9.46 10.17 –7% f 

New Contracts (Oct.) 51 51 0%  —

$11,250,000
222 EEL POINT ROAD 

MARKETED FOR [243 Days]

$880,000
1 FIELD AVENUE

MARKETED FOR [6 days] 

$1,620,000
7 WOOD LILY ROAD

SOLD FOR [108% Original Price]
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Market Insights BY JEN SHALLEY

NANTUCKET 
REAL ESTATE

KEY MARKET STATISTICS

MONTHLY SALES HIGHLIGHTS

HIGHEST SALE QUICKEST SALE ABOVE ASK SALE

FISHER’S 
R E V I E W

After a tremendous September 
performance, with or without the $37.5 
million Nantucket Storage Center sale 
included, monthly real estate figures 
continued to post impressive sales in 
October with 53 transactions totaling 
$130 million. This represents a 6 
percent increase in transactions and a 
20 percent increase in dollar volume 
thanks to two ultra-high-end sales. 
With this monthly activity, year-to-
date sales through October 31, 2017 
included 368 transactions totaling 
$828 million—a 3 percent year-over-
year decline in transactions but a 6 
percent overall rise in dollar volume.  
An increase in higher price point 
home sales continued to buoy both 
dollar volume and the median home 
sale price while vacant land sales 
were limited on account of reduced 
inventory. New purchase contracts in 
October suggest it will be a close call 
as to whether the 2017 market will 
hit the lofty $1 billion mark. Here are 
Fisher’s October Market Insights…
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https://www.facebook.com/fisherrealestatenantucket/?fref=ts
https://www.instagram.com/fishernantucket/
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https://twitter.com/FisherNantucket
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RESIDENTIAL SALES ACTIVITY:  
2017 V 2016 & 5-YEAR AVERAGE

DROP IN <$1 MILLION HOME SALES, RISE IN $2 MILLION TO $3 MILLION 
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RESIDENTIAL & VACANT LAND SALES SUMMARY
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VIEW 
LARGE 
CHART

• Single-family home sales (excluding condos, multi-family homes, co-ops & Nantucket 
covenant properties) rose 4 percent ahead of last year while dollar volume improved 
by 11 percent. A total of 271 homes sold through October 31, 2017, the second highest 
total during this same period within the last 10 years (291 homes in 2014). 

• In reviewing 2017 sales by price point against the 5-year average, the sub-$1 million 
price point saw the most significant decline (down nine percentage points of total 
transaction activity) while homes priced between $2 million to $3 million saw the 
biggest rise (four percentage points).  All other price points remained stable.  

• The median home sale price rose 11 percent from one year ago while strong demand 
drove the average marketing time down to 6.9 months.  The average sale price to the 
last list price remained steady, while inventory levels dropped 11 percent.

HISTORICAL COMPARISON  
OF CONTRACT ACTIVITY

NEW PURCHASE AGREEMENTS ROSE MODESTLY IN OCTOBER

INVENTORY LEVELS BY PRICE POINT
MOST PRICE POINTS DECLINE WITH A NOTABLE EXCEPTION

• As of October 31, 2017, total inventory for all Nantucket property types (residential, 
land and commercial properties) fell by 8 percent from 2016 and by 22 percent from 
the same period in 2015.  

• A look at the above chart indicates that inventory priced below $2 million and 
between $3 million and $4 million saw the most significant declines. Most notably, 
properties listed between $5 million and $6 million more than doubled, increasing 
from 14 properties in 2015 to 30 properties by the end of October 2017. Eight of 
these properties were speculative projects.  For a price point that averages seven 
transactions a year, it will be interesting to see how long it takes for inventory 
absorption.  

• Inventory levels for properties listed above $6 million remained largely steady over 
the last three years.

VIEW 
LARGE 
CHART

2017 2016 % Change 5 Year Avg
(2013–17)

Transactions 271 261 4% d 263

Total Sales Volume $726,480,164 $656,854,387 11% d $611,815,537

Avg. Selling Price $2,680,739 $2,516,683 7% d $2,318,555

Median Selling Price $1,895,000 $1,700,000 11% d $1,585,680

Avg. Months on Market 6.9 7.5 –8 f 9.8

Avg.Price as % of Last Ask 93% 93% 0 — 93%

Avg.Price as % of Original Ask 90% 89% 1 d 88%

Avg.Price as % of Assessed Value 127% 125% –2% d 123%

Active Listings 271 306 –11% f 334

VACANT LAND SALES SUMMARY
LOWEST NUMBER OF VACANT LAND SALES IN FIVE YEARS

VIEW 
LARGE 
CHART

• As compared to the five-year average, the number of vacant land sales 
declined nearly 30 percent through October 31, 2017, largely due to limited 
inventory (just 57 lots for sale at month’s end). Vacant land inventory has 
simply diminished, resulting in two years in a row of modest transaction 
activity.  This compares to the same 10-month period in 2013-2015 which saw 
between 74-87 land transactions.  

• The median selling price of land declined 12 percent as this year’s activity has 
so far included far fewer sales above $1 million as compared to one year ago 
(12 lots vs 24 lots).  Despite lower inventory, the marketing time rose nearly 
45 days to average 10.7 months during the period, suggesting the land that is 
available may not be as appealing as in previous years.

2017 2016 % Change 5 Year Avg
(2013–17)

Transactions 49 57 –14% f 69

Total Sales Volume $44,551,185 $64,366,500 –31% f $78,771,207

Avg. Selling Price $909,208 $1,129,237 –19% f $1,122,173

Median Selling Price $735,000 $832,000 –12% f $756,900

Avg. Months on Market 10.7 9.3 15% d 10.0

Avg.Price as % of Last Ask 93% 95% –2 f 93%

Avg.Price as % of Original Ask 90% 93% –3 f 89%

Avg.Price as % of Assessed Value 122% 111% –11% d 123%

Active Listings 57 58 –2% f 76

• After a sizable drop in new contracts during the island’s inclement September, new 
contract activity rose modestly by four contracts in October. There were 51 Offers and 
Purchase and Sale agreements recorded (duplicates excluded), the same number as 
one year ago. Most of the contracts were for properties last priced between $1 million 
and $2 million but there were also two new ultra-high-end ($10MM+) contracts, adding 
to what has been a solid year for the high-end of the Nantucket real estate market.  

• Based on the contract dip in September, the moderate contract activity in October 
and preliminary November contracts, it will be a very close call as to whether the 
Nantucket real estate market will reach the $1 billion mark for full year results. That 
is, of course, unless you add in the $37.5 million sale of Sun Island and/or covenant 
home sales which, to date, have totaled nearly $9 million.  Fisher will not be including 
these transactions in the totals so there should be a variety of full-year figures floating 
around by year’s end. 

Q1 Q3Q2 October
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RESIDENTIAL SALES ACTIVITY:  
2017 V 2016 & 5-YEAR AVERAGE

DROP IN <$1 MILLION HOME SALES, RISE IN $2 MILLION TO $3 MILLION 

• Single-family home sales (excluding condos, multi-family homes, co-ops & 
Nantucket covenant properties) rose 4 percent ahead of last year while dollar 
volume improved by 11 percent. A total of 271 homes sold through October 31, 
2017, the second highest total during this same period within the last 10 years 
(291 homes in 2014). 

• In reviewing 2017 sales by price point against the 5-year average, the sub-$1 
million price point saw the most significant decline (down nine percentage 
points of total transaction activity) while homes priced between $2 million to 
$3 million saw the biggest rise (four percentage points).  All other price points 
remained stable.  

• The median home sale price rose 11 percent from one year ago while strong 
demand drove the average marketing time down to 6.9 months. The average 
sale price to the last list price remained steady, while inventory levels dropped 
11 percent.

2017 2016 % Change 5 Year Avg
(2013–17)

Transactions 271 261 4% d 263

Total Sales Volume $726,480,164 $656,854,387 11% d $611,815,537

Avg. Selling Price $2,680,739 $2,516,683 7% d $2,318,555

Median Selling Price $1,895,000 $1,700,000 11% d $1,585,680

Avg. Months on Market 6.9 7.5 –8 f 9.8

Avg.Price as % of Last Ask 93% 93% 0 — 93%

Avg.Price as % of Original Ask 90% 89% 1 d 88%

Avg.Price as % of Assessed Value 127% 125% –2% d 123%

Active Listings 271 306 –11% f 334
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VACANT LAND SALES SUMMARY
LOWEST NUMBER OF VACANT LAND SALES IN FIVE YEARS

• As compared to the five-year average, the number of vacant land sales 
declined nearly 30 percent through October 31, 2017, largely due to limited 
inventory (just 57 lots for sale at month’s end). Vacant land inventory has 
simply diminished, resulting in two years in a row of modest transaction 
activity.  This compares to the same 10-month period in 2013-2015 which 
saw between 74-87 land transactions.  

• The median selling price of land declined 12 percent as this year’s activity 
has so far included far fewer sales above $1 million as compared to one 
year ago (12 lots vs 24 lots).  Despite lower inventory, the marketing time 
rose nearly 45 days to average 10.7 months during the period, suggesting 
the land that is available may not be as appealing as in previous years.

2017 2016 % Change 5 Year Avg
(2013–17)

Transactions 49 57 –14% f 69

Total Sales Volume $44,551,185 $64,366,500 –31% f $78,771,207

Avg. Selling Price $909,208 $1,129,237 –19% f $1,122,173

Median Selling Price $735,000 $832,000 –12% f $756,900

Avg. Months on Market 10.7 9.3 15% d 10.0

Avg.Price as % of Last Ask 93% 95% –2 f 93%

Avg.Price as % of Original Ask 90% 93% –3 f 89%

Avg.Price as % of Assessed Value 122% 111% –11% d 123%

Active Listings 57 58 –2% f 76
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INVENTORY LEVELS BY PRICE POINT
MOST PRICE POINTS DECLINE WITH A NOTABLE EXCEPTION

• As of October 31, 2017, total inventory for all Nantucket property types 
(residential, land and commercial properties) fell by 8 percent from 2016 and by 
22 percent from the same period in 2015.  

• A look at the above chart indicates that inventory priced below $2 million and 
between $3 million and $4 million saw the most significant declines. Most 
notably, properties listed between $5 million and $6 million more than doubled, 
increasing from 14 properties in 2015 to 30 properties by the end of October 
2017. Eight of these properties were speculative projects.  For a price point that 
averages seven transactions a year, it will be interesting to see how long it takes 
for inventory absorption.  

• Inventory levels for properties listed above $6 million remained largely steady 
over the last three years.
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HISTORICAL COMPARISON  
OF CONTRACT ACTIVITY

NEW PURCHASE AGREEMENTS ROSE MODESTLY IN OCTOBER

• After a sizable drop in new contracts during the island’s inclement September, new 
contract activity rose modestly by four contracts in October. There were 51 Offers 
and Purchase and Sale agreements recorded (duplicates excluded), the same 
number as one year ago. Most of the contracts were for properties last priced 
between $1 million and $2 million but there were also two new ultra-high-end 
($10MM+) contracts, adding to what has been a solid year for the high-end of the 
Nantucket real estate market.  

• Based on the contract dip in September, the moderate contract activity in October 
and preliminary November contracts, it will be a very close call as to whether the 
Nantucket real estate market will reach the $1 billion mark for full year results. That 
is, of course, unless you add in the $37.5 million sale of Sun Island and/or covenant 
home sales which, to date, have totaled nearly $9 million. Fisher will not be 
including these transactions in the totals so there should be a variety of full-year 
figures floating around by year’s end. 
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