
ALL PROPERTY TYPES YTD SEP 2016 YTD SEP 2015 % CHANGE YOY

Transactions 331 320 3% d

Dollar Volume ($ in ‘000’s) $674,622 $561,134 20% d

Avg Months on Market 7.1 8 –11% f

Sales Price to Last Ask Price 95% 94% 1 d

Active Listings 457 503 –9% f

Months Supply of Inventory 11.1 12.5 –11% f

New Contracts (Sep) 62 56 11% d

$19,000,000
28 EASTON STREET  

MARKETED FOR [338 days]

$775,000
12F AMELIA DRIVE

MARKETED FOR [17 days] 

$10,375,000
131 & 133 MAIN STREET

MARKETED FOR [218 days]
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Market Insights    BY JEN SHALLEY

NANTUCKET 
REAL ESTATE

KEY MARKET STATISTICS

MONTHLY SALES HIGHLIGHTS

HIGHEST SALE QUICKEST SALE HIGHEST SPEC-BUILT SALE

FISHER’S 
R E V I E W

In a turnaround from previous 

month’s trends, the Nantucket real 

estate market widened its gains over 

2015 with a tremendous September 

performance. Monthly figures 

included 57 transactions totaling a 

whopping $148 million, among the 

top five highest dollar volumes in any 

monthly period.  This brought year-

to-date figures through September 

30, 2016 to 331 transactions totaling 

$675 million, a two percent and 20 

percent respective gain from one year 

ago.  High-end sales led the charge 

with year-to-date transaction totals 

surpassing many historic full-year 

results.  Contracts remained steady 

month-over-month, suggesting fourth 

quarter sales will be robust.  Month-

end inventory reached a five-year 

low while price reduction activity 

was moderate. Here are Fisher’s 

September Market Insights… 
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NANTUCKET REAL ESTATE SALES ACTIVITY
THROUGH SEPTEMBER 30TH
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RESIDENTIAL SALES SUMMARY
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HIGH-END RESIDENTIAL SALES ANALYSIS 
YTD FIGURES SURPASS CERTAIN HISTORIC FULL-YEAR FIGURES

• September’s dollar volume was substantially buoyed by four high-end ($5MM-
$9.99MM) transactions and six ultra high-end ($10MM+) transactions. Through 
September 30, 2016, 17 transactions took place between $5 million and $9.99 
million, a figure which surpasses all but three of the full-year figures over the past 
eleven years. Six of these transactions represented the sales of redeveloped spec 
properties, which together sold at a slightly higher average (94% of original list 
price) to the rest (90% of original list price).  

• The six ultra high end sales weren’t as notable in the same comparative historic 
sense, but the $76 million in total sales certainly boosted YTD dollar volume with 
still another quarter to go before year’s end (at least one ultra high end sale is 
already on the books post-September).  All but one (see notable transaction 
pg 1) of these ultra high end sales represented waterfront or strong water-view 
properties. In aggregate, the average sales price to original list price was 88 
percent for YTD ultra high-end transactions. 

FORWARD MARKET INDICATORS

SALES DISCOUNT ANALYSIS: MARKET 
AVERAGE VS THE HIGHER END

SALES DISCOUNTS SHOW INTERESTING PATTERN FROM 2005-16

• In reviewing the sales price to original list price of residential sales above 
$5 million, we noted a few interesting items when comparing them to the 
average sales prices for all transactions.  During the last eleven years, the 
average sale price to original list price never exceeded 89 percent for these 
higher end properties, whereas the market average for all price points has 
been as high as 95 percent.  Notably, however, the sales discounts for higher 
end properties showed a steadier pattern throughout this same period and 
did not fluctuate as much as the market average.  

• This historic pattern suggests that, on average, higher end properties 
tend to sell at a greater discount than the average property during strong 
markets but do not experience as dramatic a discount during weaker sales 
markets.   

THIRD QUARTER CONTRACT ACTIVITY  
SLIGHT DECLINE FROM 2015 & 2014

• New contracts during September were nearly even to August activity, 
a good sign for fourth quarter sales. A total of 62 contracts (both 
Offers and Purchase agreements) were recorded in September, a slight 
increase from the 56 booked during September 2015 but down from the 
66 contracts during September 2014.  In total, third quarter contracts 
during 2016 measured 15 percent below both 3Q15 & 3Q14. 

•  In comparing the 3Q16 contracts recorded in the MLS with the three 
prior years, 3Q16 is most similar to 3Q13 which also saw a steady 
monthly improvement in third quarter contract activity. As always, 
Fisher points out that contract data is not entirely reflective of current 
market conditions because contracts aren’t always noted in the system 
in a timely fashion or at all. That said, we rely on the basic assumption 
that a certain percentage of omissions are likely similar year to year. 

VIEW 
LARGE 
CHART

VIEW 
LARGE 
CHART

# OF  
TRANSACTIONS

TOTAL DOLLAR 
VOLUME (MM)

# OF  
TRANSACTIONS

TOTAL DOLLAR 
VOLUME (MM)

YTD2016 17 $116 6 $76

2015 14 $92 6 $82

2014 16 $99 8 $129

2013 7 $53 8 $115

2012 15 $104 5 $76

2011 7 $41 2 $29

2010 15 $93 8 $136

2009 6 $40 6 $75

2008 17 $124 2 $24

2007 20 $142 2 $21

2006 15 $104 6 $88

2005 23 $150 5 $75

VIEW 
LARGE 
CHART

MONTH-END INVENTORY & PRICE REDUCTION ACTIVITY
5-YEAR INVENTORY LOW; PRICE REDUCTIONS MODERATE 

• September 2016 total inventory represented the lowest Nantucket real 
estate inventory within the last five years.  As of September 30, 2016, there 
were 457 properties on the market as compared to 503 one year ago.  This 
included 356 single-family homes, one multi-family property, 61 parcels of 
land, two covenant/affordable properties, 20 condominiums, 15 commercial 
properties and two cooperatives. 

• There were 45 price reductions in September, a decline from the 65 
witnessed in August and a decline from the 56 during September 2015.  
This is higher than the number recorded in both 2013 and 2014, which is 
interesting considering the lower inventory compared to those years.  This 
suggests this year’s sellers may have been too aggressive with their pricing. 

$5MM–9.99MM $10MM+

VIEW 
LARGE 
CHART
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MONTHLY TRANSACTIONS
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FORWARD MARKET INDICATORS
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HIGH-END RESIDENTIAL SALES ANALYSIS 
YTD FIGURES SURPASS CERTAIN HISTORIC FULL-YEAR FIGURES

• September’s dollar volume was substantially buoyed by four high-end ($5MM-
$9.99MM) transactions and six ultra high-end ($10MM+) transactions. Through 
September 30, 2016, 17 transactions took place between $5 million and $9.99 
million, a figure which surpasses all but three of the full-year figures over the 
past eleven years. Six of these transactions represented the sales of redeveloped 
spec properties, which together sold at a slightly higher average (94% of original 
list price) to the rest (90% of original list price).  

• The six ultra high end sales weren’t as notable in the same comparative historic 
sense, but the $76 million in total sales certainly boosted YTD dollar volume 
with still another quarter to go before year’s end (at least one ultra high end sale 
is already on the books post-September). All but one (see notable transaction 
pg 1) of these ultra-high-end sales represented waterfront or strong water-view 
properties. In aggregate, the average sales price to original list price was 88 
percent for YTD ultra high-end transactions. 

# OF  
TRANSACTIONS

TOTAL DOLLAR 
VOLUME (MM)

# OF  
TRANSACTIONS

TOTAL DOLLAR 
VOLUME (MM)

YTD2016 17 $116 6 $76

2015 14 $92 6 $82

2014 16 $99 8 $129

2013 7 $53 8 $115

2012 15 $104 5 $76

2011 7 $41 2 $29

2010 15 $93 8 $136

2009 6 $40 6 $75

2008 17 $124 2 $24

2007 20 $142 2 $21

2006 15 $104 6 $88

2005 23 $150 5 $75

$5MM–9.99MM $10MM+
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SALES DISCOUNT ANALYSIS: MARKET 
AVERAGE VS THE HIGHER END

SALES DISCOUNTS SHOW INTERESTING PATTERN FROM 2005-16

• In reviewing the sales price to original list price of residential sales above 
$5 million, we noted a few interesting items when comparing them to the 
average sales prices for all transactions.  During the last eleven years, the 
average sale price to original list price never exceeded 89 percent for these 
higher end properties, whereas the market average for all price points has 
been as high as 95 percent.  Notably, however, the sales discounts for higher 
end properties showed a steadier pattern throughout this same period and 
did not fluctuate as much as the market average. 
 

• This historic pattern suggests that, on average, higher end properties 
tend to sell at a greater discount than the average property during strong 
markets but do not experience as dramatic a discount during weaker sales 
markets.   
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THIRD QUARTER CONTRACT ACTIVITY  
SLIGHT DECLINE FROM 2015 & 2014

• New contracts during September were nearly even to August activity, 
a good sign for fourth quarter sales. A total of 62 contracts (both 
Offers and Purchase agreements) were recorded in September, a slight 
increase from the 56 booked during September 2015 but down from the 
66 contracts during September 2014.  In total, third quarter contracts 
during 2016 measured 15 percent below both 3Q15 & 3Q14. 

•  In comparing the 3Q16 contracts recorded in the MLS with the three 
prior years, 3Q16 is most similar to 3Q13 which also saw a steady 
monthly improvement in third quarter contract activity. As always, 
Fisher points out that contract data is not entirely reflective of current 
market conditions because contracts aren’t always noted in the system 
in a timely fashion or at all. That said, we rely on the basic assumption 
that a certain percentage of omissions are likely similar year to year. 
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MONTH-END INVENTORY & PRICE REDUCTION ACTIVITY
5-YEAR INVENTORY LOW; PRICE REDUCTIONS MODERATE 

• September 2016 total inventory represented the lowest Nantucket 
real estate inventory within the last five years.  As of September 30, 
2016, there were 457 properties on the market as compared to 503 
one year ago.  This included 356 single-family homes, one multi-family 
property, 61 parcels of land, two covenant/affordable properties, 20 
condominiums, 15 commercial properties and two cooperatives. 

• There were 45 price reductions in September, a decline from the 65 
witnessed in August and a decline from the 56 during September 2015.  
This is higher than the number recorded in both 2013 and 2014, which 
is interesting considering the lower inventory compared to those years.  
This suggests this year’s sellers may have been too aggressive with 
their pricing. 
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