
ALL PROPERTY TYPES JAN-JULY 2017 JAN-JULY 2016 % CHANGE YOY

Transactions 223 239 –7% f

Dollar Volume ($ in ‘000’s) $463,361 $449,170 3% d

Avg Months on Market 6.8 7.8 –13% f

Sale Price to Last Ask Price 93% 94% –1% f

Active Listings (July) 403 464 –13% f

Months Supply of Inventory 10.61 11.16 –5% f

New Contracts (July) 43 51 –16% f

$8,600,000
5 QUAISE PASTURES ROAD 
MARKETED FOR [918 days]

$650,000
65 MIACOMET AVENUE

MARKETED FOR [81 days] 

$2,025,000
93 SANKATY ROAD

MARKETED FOR [1056 days]
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Market Insights BY JEN SHALLEY

NANTUCKET 
REAL ESTATE

KEY MARKET STATISTICS

MONTHLY SALES HIGHLIGHTS

HIGHEST SALE LOWEST HOME SALE LONGEST MARKETING

FISHER’S 
R E V I E W

July 2017 Nantucket real estate 
sales included 35 transactions 
totaling $81.5 million. This 
represents a 25 percent (#) 
and 17 percent ($) respective 
decline from June 2017 but 
nearly double the activity 
witnessed in July 2016. On a 
cumulative basis, sales activity 
through July 31, 2017 included 
223 transactions totaling $463.4 
million, a 7 percent decline 
(#) but a 3 percent increase 
($) from the same period one 
year ago.  Both residential 
sales activity and new contract 
activity in July reflected an 
increase in higher price point 
sales compared to 2016. 
Here are Fisher’s July Market 
Insights…
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NANTUCKET REAL ESTATE TRANSACTION AND  
DOLLAR VOLUME THROUGH JULY 31ST
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SINGLE-FAMILY HOME SALES SUMMARY
MEDIAN SALE PRICE JUMPS 18 PERCENT 

PRICE REDUCTIONS
NUMBER OF PRICE REDUCTIONS HOLDS; DISCOUNT RISES

• Through the 31-day period ending July 31, 2017, there were 58 price adjustments within 
available property inventory. This is nearly identical to the monthly activity witnessed 
during the previous two years but an increase compared to monthly activity during 
2012-2014.  This suggests that during this period sellers attempted to take advantage 
of the market’s strength with more aggressive list prices, but that this attempt wasn’t 
met with success.  
 

• The average listing price discount during July was 10 percent less than the original 
list price, compared to 11-14 percent over the past three years. The number of price 
reductions for properties listed for $5 million and above rose from 11 last year to 17 this 
year while most other price points saw similar activity year-over-year.  It remains to be 
seen if these price reductions will be enough to entice buyers during the fall market.
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SALES ACTIVITY
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• Single-family home sales (excluding condos, co-ops & covenant properties) rose 
slightly ahead (4 percent) of last year while dollar volume rose 13 percent. A total 
of 161 homes sold through July 31, 2017, the second highest total during this same 
period within the last 10 years (164 in 2014). In a change from the same period in 
previous years, the price point segment which saw the largest year-over-year increase 
in transactions was the $2 million to $3 million segment which rose five percentage 
points as a total of all transaction activity.  This compares to the last two years where 
homes priced between $1 million to $2 million saw the largest year-over-year change. 

• Based on this higher price point activity, the median home sale price rose 18 percent 
as 2016 saw more transactions above $1 million. The continued strength in demand for 
single-family homes led to an average marketing time of 6.4 months, the lowest on 
record, down from 8.1 months in July 2016. The average sale price to the last list price 
rose one percentage point to 94 percent, while inventory levels dropped 12 percent 
from one year ago. 

2017 2016 5-YR AVG.

Transaction Volume 161 155 143 

Dollar Volume  ($ in ‘000’s) $406,080 $358,989 $288,169

Median Sale Price ($ in $000’s) $1,950 $1,650 $1,328 

Average Months on Market 6.4 8.1 12.1 

Sale Price / Original List Price 90% 89% 92%

Sale Price / Most Recent List Price 94% 93% 84%

Active Listings (July) 313 357 383 

Single Family Homes

VIEW 
LARGE 
CHART

CONTRACT ACTIVITY
STEADY MONTHLY ACTIVITY; INCREASE IN HIGH END CONTRACTS

• Unlike the 2013-2015 markets, which showed an identifiable ‘seasonal effect’ illustrated 
in the steady increase of new sales contracts into the high-season summer months, 
the 2017 market has been a bit more of a “Steady Eddie”.  For each of the last three 
months, 41-43 contracts have been recorded, which is slightly lower than in previous 
years but is without a more dramatic month-to-month change in activity.  Preliminary 
August figures suggest that the recent trend will be surpassed as nearly 50 contracts 
were recorded prior to month end.  

• Compared to one year ago, new contract activity during the month of July showed 
an increase in the $3 million to $4 million price point, the $4 million to $5 million 
price point and the ultra-high-end, or properties listed for more than $10 million.  This 
activity suggests that the median sale price will continue to rise over the coming 
months and that the projected marketing times for the upper end of the market may 
begin to decline.

VIEW 
LARGE 
CHART

PROJECTED MONTHS ON MARKET  
 MARKETING TIMES RANGE FROM ONE MONTH TO 50 MONTHS

• Comparing trailing 12-month sales to the corresponding current inventory by price point paints a 
picture of anticipated marketing times for single-family homes.  Assuming sales continue at the 
trailing 12-month pace, homes priced for less than $1 million are anticipated to go under contract 
in less than one month while homes priced above $10 million may take as long as 50 months.  
Homes priced between $7 million and $8 million fared slightly better than other high-end price 
points with a project 18 months of marketing prior to contract.  

• Not surprisingly, projected marketing times are lowest for the sub-$1 million home market, which 
has all but disappeared. As of July 31, 2017, there were just 10 properties available for sale for 
less than $1 million. Homes priced between $1 million and $2 million also have a historically rapid 
marketing time of just seven months.  While these projections provide an indication of current 
market dynamics in specific price points, they are based on historic data so could naturally 
change pending future sales trends.  This is especially true for the upper end of the market, 
which tends to see the greatest amount of sales activity in the second half of the year. 

VIEW 
LARGE 
CHART
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• Single-family home sales (excluding condos, co-ops & covenant properties) rose 
slightly ahead (4 percent) of last year while dollar volume rose 13 percent. A total 
of 161 homes sold through July 31, 2017, the second highest total during this same 
period within the last 10 years (164 in 2014). In a change from the same period in 
previous years, the price point segment which saw the largest year-over-year increase 
in transactions was the $2 million to $3 million segment which rose five percentage 
points as a total of all transaction activity.  This compares to the last two years where 
homes priced between $1 million to $2 million saw the largest year-over-year change. 

• Based on this higher price point activity, the median home sale price rose 18 percent 
as 2016 saw more transactions above $1 million. The continued strength in demand for 
single-family homes led to an average marketing time of 6.4 months, the lowest on 
record, down from 8.1 months in July 2016. The average sale price to the last list price 
rose one percentage point to 94 percent, while inventory levels dropped 12 percent 
from one year ago. 

2017 2016 5-YR AVG.

Transaction Volume 161 155 143 

Dollar Volume  ($ in ‘000’s) $406,080 $358,989 $288,169

Median Sale Price ($ in $000’s) $1,950 $1,650 $1,328 

Average Months on Market 6.4 8.1 12.1 

Sale Price / Original List Price 90% 89% 92%

Sale Price / Most Recent List Price 94% 93% 84%

Active Listings (June) 313 357 383 

SINGLE-FAMILY HOME SALES SUMMARY
MEDIAN SALE PRICE JUMPS 18 PERCENT 

Single Family Homes
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PROJECTED MONTHS ON MARKET  
MARKETING TIMES RANGE FROM ONE MONTH TO 50 MONTHS

• As compared to the first six months of 2016, vacant land sales declined 32 percent through the 
period ending June 30, 2017. While transaction figures were more in line with activity witnessed 
in 2011 & 2012, the inventory landscape between these time periods was dramatically different 
as just 47 lots remained for sale as of June 30, 2017 compared to 95 lots listed at the same time 
in 2012. Not only was inventory limited but it must not have readily met buyer demand as the 
average marketing time was 400 days for 1H17 compared to an average of 160 days for 1H16.  

• With lower transaction volume, reduced inventory levels and lower list prices on the available land 
for sale, dollar volume dropped a sizable 50 percent from 1H16.  The average sale price declined 
from $1.2 million one year ago to $890,000 through the period ending June 30, 2017.  This has 
more to do with the year-to-year differences in available land attributes than it does a decline in 
lot values. Interestingly, the average sale price to the last list price declined four percentage points 
to 92 percent of last ask, perhaps due to unrealistic pricing on the part of sellers. 
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CONTRACT ACTIVITY
STEADY MONTHLY ACTIVITY; INCREASE IN HIGH END CONTRACTS

• Unlike the 2013-2015 markets, which showed an identifiable ‘seasonal effect’ illustrated 
in the steady increase of new sales contracts into the high-season summer months, 
the 2017 market has been a bit more of a “Steady Eddie”.  For each of the last three 
months, 41-43 contracts have been recorded, which is slightly lower than in previous 
years but is without a more dramatic month-to-month change in activity.  Preliminary 
August figures suggest that the recent trend will be surpassed as nearly 50 contracts 
were recorded prior to month end.  

• Compared to one year ago, new contract activity during the month of July showed 
an increase in the $3 million to $4 million price point, the $4 million to $5 million 
price point and the ultra-high-end, or properties listed for more than $10 million.  This 
activity suggests that the median sale price will continue to rise over the coming 
months and that the projected marketing times for the upper end of the market may 
begin to decline.
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PRICE REDUCTIONS
NUMBER OF PRICE REDUCTIONS HOLDS; DISCOUNT RISES

• Through the 31-day period ending July 31, 2017, there were 58 price adjustments within 
available property inventory. This is nearly identical to the monthly activity witnessed 
during the previous two years but an increase compared to monthly activity during 
2012-2014.  This suggests that during this period sellers attempted to take advantage 
of the market’s strength with more aggressive list prices, but that this attempt wasn’t 
met with success.  
 

• The average listing price discount during July was 10 percent less than the original 
list price, compared to 11-14 percent over the past three years. The number of price 
reductions for properties listed for $5 million and above rose from 11 last year to 17 this 
year while most other price points saw similar activity year-over-year.  It remains to be 
seen if these price reductions will be enough to entice buyers during the fall market.
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